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In the modern world, which is penetrated by the global processes, the globalism and regionalization
are the two alternative ways of the international relations development, determined by objective factors.
But what will be the way of development of the world and the whole system of the international relations?
What model of the world system will become the most adequate to the challenges of the historical epoch?
The article is devoted to searching the answers to these questions.
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The article discloses the problems of constructing a law firm’s relationships with clients. The author
analyses the state of the legal business development in the country; special attention is paid to studying
the international market of legal services and foreign companies’ experience.
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